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Downtown Raleigh Home Tour

Saturday, May 19, 2012
APPLICATION FORM
Submission Deadline: Tuesday, January 31, 2012
A.
Contact Information
Address
Street:
     
Zip Code:      
Neighborhood/Residential Building Name:
     
Occupant (If leasing this home, please provide your information and owner’s information.)
 FORMCHECKBOX 

Owner
 FORMCHECKBOX 

Tenant

Name: 
     
Email Address:      
Daytime Phone No.:      
Cell Phone No.:      
 FORMCHECKBOX 

Owner
 FORMCHECKBOX 

Tenant

Name:
     
Email Address:      
Daytime Phone No.:      
Cell Phone No.:      
 FORMCHECKBOX 

Owner
 FORMCHECKBOX 

Tenant

Name:
     
Email Address:      
Daytime Phone No.:      
Cell Phone No.:      
B.
Home Style
· What year was your home built or renovated?      
· Is the home a single family, condo, apartment, townhome, co-op, or live/work space?      
If single family, what is the architectural style? (Examples: bungalow, 2-story, 4-square, 1.5-story, rambler, Cape Cod, Victorian, etc.)      
C.
DESCRIPTION (Around 100 words) — Tell us why your home should be on the Home Tour by describing what visitors will find interesting. This information will be used in the Tour marketing material. 
 FORMCHECKBOX 

Need help with writing a description? Check the box and our Home Tour planning team will write one for you.
Descriptions should answer these questions:
· What did you find when you bought your home and/or why did you decide to purchase or remodel it?      
· What have you changed in the home? How will people see this as an example of what they could do to meet their families’ needs?      
· What do you like about your neighborhood and living in the city? (Feel free to attach additional sheets with more detailed information.)      
D.
ACCESSBILITY RATING: Please help us determine if your home is accessible for people with disabilities.
· Is your home’s entry and first floor completely wheelchair accessible?  FORMCHECKBOX 
 Yes  FORMCHECKBOX 
 No

· How many steps up, to get into your home? Only count each STAIR between the curb and the entry, plus the threshold, as steps (height, not distance)      
E.
Miscellaneous
· Is home for sale?
 FORMCHECKBOX 
 Yes
 FORMCHECKBOX 
 No
· Has the home been on the Downtown Raleigh Home Tour before?  FORMCHECKBOX 
 Yes
 FORMCHECKBOX 
 No
If yes, what year?      
F.
ADDITIONAL Categories (Do any of these categories apply to your home):
 FORMCHECKBOX 

Whole house renovation
 FORMCHECKBOX 

Kitchen remodel
 FORMCHECKBOX 

Bath addition or remodel
 FORMCHECKBOX 

Significant space addition or finishing of attic or basement
 FORMCHECKBOX 

Historic or period-accurate restoration or adaptive reuse of a historic structure
 FORMCHECKBOX 

Green building, remodeling, design or solar features
 FORMCHECKBOX 

Landscaping design visible in late April (can be supplemented with seasonal photos)
Who did your project(s)?
 FORMCHECKBOX 

Do-it-yourself

 FORMCHECKBOX 

Contractor assisted. Please provide contractor’s name:
     
 FORMCHECKBOX 

All contracted. Please provide contractor’s name:
     
If you have remodeled or redesigned your home, vendors and contractors are permitted to have exhibits and business cards available in the homes. If you would like for any of your vendors to receive information on a sponsorship opportunity, please provide their contact information with your application. Will your vendors and contractors be available at your home during the tour?
 FORMCHECKBOX 

Yes 
 FORMCHECKBOX 
 No
If you know other homeowners in your residential building or neighborhood that are thinking of applying to participate on the Tour, please forward this application to them…clusters get more traffic per home!
Please return this completed application by email to kimberleyjones@downtownraleigh.org or mail to:
Kimberley Jones
Downtown Raleigh Alliance
120 S. Wilmington Street, Suite 103, Raleigh, NC 27601
Submission Deadline for Application Forms: Tuesday, January 31, 2012
Early submissions are encouraged!

What is the Downtown Raleigh Home Tour?

The Downtown Raleigh Home Tour is a one-day, self-guided tour of downtown’s mix of housing styles such as condominiums, townhouses, lofts, apartments, and single family homes. This event stands apart from other tours because it is the only one held in the downtown business district. Unlike other tours where a car is necessary to travel to each neighborhood, the proximity of the showcased homes in downtown allows tour goers the opportunity to walk from one home or residential building to the next. The ambience of urban life and convenience of walking to numerous restaurants and cafes, museums and cultural venues, retail shops, and parks addresses the need of many wanting to live a healthier lifestyle and have less impact on the environment by reducing their carbon footprint.

Main Benefits of the Program

· Encourages people to live in downtown and increases the number of downtown residents
· Educates the public about downtown living

· Endorses downtown as a safe, clean, and quality environment in which to live

· Reveals the accessibility and walk-ability to dining, retail, and cultural venues

· Impacts merchants’ sales on day of the event

Each year the Downtown Raleigh Home Tour strives to accomplish several goals; however, the primary goal is to increase the number of residents in downtown by show housing and remodeling options that make city living interesting, exciting and possible at all life stages. Submissions that will result in an interesting and well-rounded Home Tour are encouraged. We are looking for:

· A variety of home styles and types

Homes within easy walking distance of each other. If your neighborhood has not had a concentration of Tour homes recently, it might be time to encourage others in your area to be open and to let your neighbors know that you are applying.*

· Historical significance and historically sensitive adaptive reuse

· “Green” remodeling, construction, energy-efficiencies

· “Cool factor” – the draw of the unusual. Examples: solar-powered home, architect-designed in an unusual setting or using non-traditional materials, artist home/business combinations
· Remodeling projects – from small do-it-yourself decorating to large contractor-executed additions. Kitchen and bath remodels and additions are favorites; two-story additions, second-story addition and basement or attic finishing also draw interest.

· Life stage adaptations or construction. Example: Making an existing home handicap-accessible, or enlarging to accommodate growing families.

*Neighborhood groups that recruit multiple homes may have the groupings featured as neighborhood tours. Often, enthusiastic residents offer their homes (whether or not remodeled) as a way to illustrate the housing stock, quality of life, activities and amenities unique to their neighborhood. Ask the Home Tour Coordinator for details.

Keep this page for reference. Please do not return with your application.
Questions?
Email or call Kimberley Jones: kimberleyjones@downtownraleigh.org or 919-821-6975.
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